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EQUITY RESEARCH SUBDUED RESULTS BUT MEDIUM-TERM STORY IS INTACT

Italy | Technology
AV reported FY19 results that resulted below our expectations mostly due to

higher labour cost. Covid-19 is expected to impact 2020 economics but

STOCK DATA o ;
Price € 105 mega trends remain intact (or even reinforced).
Bloomberg code AV IM L. .
®  FY19 wrap-up: strategic investments (labour) influenced results
Market Cap. (€ mn) 610
- Sales=€122.4mn (+7.6%) vs €125.6mn exp.
Free Float 12% R
] - Adj. EBITDA=€31.5mn (+7.3%) vs €35.0mn exp.
Ordinary Shares Out. (mn) 57.9
- Net Income=€20.8mn (+4.4%) vs €23.8mn exp.
52-week range 9-13 . L
Daily Vol 8597 - NFP=€17.6mn vs €35mn exp. (at same accounting principles)
ally Yolumes ’ FY19 was below expectations while offering a flattish YoY trend:
e Sales: with the same scope of consolidation and accounting principles
PERFORMANCE 91"\; 231':: 1;27':: (IFRS 15 reduced 2018 sales by €-5mn), organic sales showed a slight
Absolute Gh e TR growth (+1.5% YoY) but lower than expected (implicitly +3% YoY after
Rel. to FTSE all shares 8.1%  26.5% 4.9% the 2018 restatement);
e First margin: it was better in % terms (+950bps YoY at 73.2% vs. 72%
MAIN METRICS 2020E  2021E  2022E . .
expected) but €1mn below expectations in absolute terms;
Re‘_’enues 128 156 184 o EBITDA was affected by higher labour costs (€+2.5mn vs exp.): AV hired
Ad"_EBlT 23 37 46 more than 130 employees on a stand-alone basis! With the same scope
Netincome 20 26 33 of consolidation and accounting principles, we estimate a flat EBITDA YoY;
Adj. EPS - € cents 26 45 >6 e NFP was worse than expected due to lower EBITDA, higher NWC (we
DPS ord - € cents 0 3 u estimate €-12mn ex FT vs €-4mn exp.) and M&A cash-outs (we did not
include recent deals amounting to €4mn). Reported NFP (€10.7mn) was
MULTIPLES 2020 2021E  2022E influenced by IFRS 16 leasing (about €3mn) and warrant effect (€+4.5mn).
P/E 31.2x 232x 184x
P/E adj. ex-cash 39.4x  22.0x 16.8x m  Covid-19 to affect 2020 results but mega trends are intact
Adj. EV/EBIT 269x 15.7x  12.2x During the conference call, management stressed the strategic relevance of
the recent M&A deals (FT System in particular) and the positive impacts that
REMUNERATION 2020E  2021E 2022E this health crisis can trigger on business. Main messages:
Div. Yield ord 0.0%  0.9% 1.1% e Structural trends are intact/strengthened by the current crisis (greater
FCF yield 0.8%  48%  4.4% need for security/transparency/quality). As an example, AV is
collaborating with San Raffaele in Milan for a platform dedicated to the
INDEBTEDNESS 2020E  2021E  2022E reduction of errors in the medicine distribution;
NFP 14 43 64 o Industrial pilots are moving forward with increasing attention from non-
Debt/EBITDA n.m. n.m. n.m. Pharmaceutical sectors (e.g. agricultural);
Interests cov n.m. n.m. n.m. e Impacts from Covid (postponements/delays): turnover is likely to fall

with labour costs rising to support future development;
e 2021-22: in the m/t room to return to an EBITDA margin >25% (vs 20%
exp. in 2020 from 25.7% in 2019) and with organic growth in sales >20%;
e M&A: focus on M&A both on small/medium size targets (€50-60mn EV).

m  Estimates: 2020-21 Adj. EPS -48%/-27%
Based on company’s indications, we have significantly cut our 2020-21

estimates (sales -22/-18%, Adj. EPS -48/-27%). 2020-21 organic sales growth

is now -11% and +22%. Our Adj. EPS 2021 is +8% vs. 2019 PF (€24mn).
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m  Equity story remains intact. Waiting for the rebound in order intake
While we have cut estimates significantly we have only slightly trimmed our
target (-5% to €11.4ps or 2021 Adj.PE=25x) because we:

e Remain confident on AV’s mid-term growth opportunities supported by
attractive market fundamentals, penetration of new end-markets and
the synergies from the smart combination with FT System;

e See AV as a clear winner in the industry given its ability to deliver
complex/technologically advanced solutions.

s Rel vs ITLMS index (RHS)  ———AV IM Equity (LHS)
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MAIN FIGURES € mn

Revenues
Growth
EBITDA
Growth
Adj.EBIT
Growth
EBIT
Growth
Profit before tax
Growth
Net income
Growth
Adj. net income
Growth

MARGIN

Ebitda Margin
Ebitda adj Margin
Ebit adj margin
Pbt margin

Ni rep margin

Ni adj margin

SHARE DATA
EPS - € cents
Growth

Adj. EPS - € cents
Growth

DPS ord - € cents
BVPS

VARIOUS - € mn
Capital employed
FCF

Capex

Working capital

INDEBTNESS - €mn
NFP

D/E

Debt/EBITDA
Interests cov

MARKET RATIOS
P/E

P/E adj

P/E adj. ex-cash
PBV

EV FIGURES
EV/Sales

Adj. EV/EBITDA
Adj. EV/EBIT
EV/CE

REMUNERATION
Div. Yield ord
FCF yield

ROCE

ROE

2017
90
53%
24
79%
23
83%
23
83%
22
75%
15
67%
16
76%

2017
26.7%
26.7%
25.7%
25.1%
17.2%
17.3%

2017
n.a.
n.a.
n.a.
n.a.
n.a.
n.a.

2017
31

27

2017

n.m.
n.m.
n.m.

2017
n.a.
n.a.
n.a.
n.a.

2017
n.a.
n.a.
n.a.
n.a.

2017
n.a.
n.a.

52.5%
38.3%

2018
114
27%
29
23%
29
24%
29
24%
27
21%
20
28%
20
28%

2018
25.8%
25.8%
25.1%
23.9%
17.3%
17.5%

2018
37.2

37.5

0.0
1.0

2018
22
10

37

2018
30
n.m.
n.m.
n.m.

2018
26.9 x
26.6 x
25.1x
10.2 x

2018
4.42 x
17.1x
17.6 x
22.7 x

2018
0.0%
1.9%
93.2%
37.9%
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2019
122
8%
32
7%
29
3%
29
3%
29
7%
22
12%
21
4%

2019
25.7%
25.7%
24.0%
23.9%
18.0%
17.0%

2019
38.0
2%
35.8
-5%
0.0
2.0

2019
107

10
52

2019
11
n.m.
n.m.
n.m.

2019
28.7 x
30.4 x
28.6 x

5.4 x

2019
5.0x
19.3 x
20.6 x
5.7 x

2019
0.0%
0.9%
21.1%
18.9%

2020E
128
4%
26
-19%
23
-23%
23
-23%
21
-28%
20
-12%
15
-27%

2020E
20.0%
20.0%
17.6%
16.5%
15.3%
11.9%

2020E
33.6
-12%
26.3
-27%
0.0
24

2020E
124

10
57

2020E
14
n.m.
n.m.
n.m.

2020E
31.2x
40.0 x
39.4 x

4.5x

2020E
4.7 x
23.7 x
26.9 x
4.9 x

2020E
0.0%
0.8%
13.6%
14.3%

2021E
156
22%
40
57%
37
64%
37
64%
36
68%
26
35%
26
70%

2021E
25.7%
25.7%
23.6%
22.8%
16.9%
16.7%

2021E
45.3
35%
44.7
70%
9.1
2.8

2021E
122
29

6

55

2021E
43
n.m.
n.m.
n.m.

2021E
23.2 x
23.5x
22.0x

3.7 x

2021E
3.7x
14.4 x
15.7 x
4.8 x

2021E
0.9%
4.8%
22.7%
16.1%

2022E
184
18%
49
22%
46
24%
46
24%
45
26%
33
26%
33
26%

2022E
26.7%
26.7%
24.9%
24.3%
18.0%
17.7%

2022E
57.0
26%
56.2
26%
11.4
33

2022E
129
27

65

2022E
64
n.m.
n.m.
n.m.

2022E
18.4 x
18.7 x
16.8 x

3.2x

2022E
3.0x
11.4x
12.2x
4.3 x

2022E
1.1%
4.4%
26.7%
17.3%

Source: Company data and EQUITA SIM estimates. 2018 multiples and numbers are pre-money.
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BUSINESS DESCRIPTION

AV is an entrepreneurial story and one of the leading global players in the
production and marketing of solutions for tracking drugs (T&T, about 55% of pro-
forma sales of the Group) and machines for visual inspection (about 33% of pro-
forma sales).

After 10 years from its set-up, AV:

e Is the world's leading pharmaceutical Track & Trace (T&T) solutions provider,
and one of the top players in visual inspection for the pharma/beverage sector;

e Serves the entire market and it is the main supplier and in some cases the sole
suppliers of 10 of the 20 most important pharmaceutical groups in the world
(Sanofi, Abbott etc.) having installed 2000+ serialisation lines at 200+ production
facilities globally.

e Generates almost €142mn sales and €36mn EBITDA (pro forma, 12M of FT
System).

In 2019, AV executed a quite interesting and strategic acquisition buying FT System
(EV=€60mn), an Italian company operating in the F&B inspection business.

The financial structure is very strong (2019 cash neutral) also thanks to the recent
capital increases coming from the new industrial partners and from the ALP.I SPAC
(for a total of €90mn).

The m/I term strategy is clear:

e To continue benefitting from favourable regulatory trends in the pharmaceutical
segment (e.g global penetration of T&T phase 1 <30%);

e Penetrating new reference markets (T&T on industrial sectors) and

e Expanding into the field of visual inspection and software development for
corporate data management.

AV was listed in 2019 thanks to the SPAC ALP.I and the current shareholding

structure is the following: Regolo (two founders) at 74%, Sargas (holding composed
by important entrepreneurs like the Barilla family) at 14% and free-float at 12%.

ANTARES VISION - 4Y HISTORICAL TREND

2016 2017 2018 2019*
Sales 58.7 89.6 113.8 122.4
Yoy growth 31.3% 52.7% 26.9% 7.6%
EBITDA 13.4 24.0 29.3 31.5
margins 22.8% 26.7% 25.8% 25.7%

Source: Equita SIM on company *Including 3M of FT System

Strenghts/opportunities Weaknesses/threats

. Strong relationships with main e Still high exposure to the Pharma sector

Pharmaceutical and Beverage companies
Technological leadership and production
flexibility

Exposure to growing sectors

Expansion in industrial sectors

Cross-selling opportunities

M&A deals

Increased exposure to corporate software

Dependence on regulation (T&T Pharma)
Not full control of the production side
(externalization)

Increase in the cost/complexity of finding
the workforce necessary

Potentially

“disruptive”  technological

innovation from competitors
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SUBDUED RESULTS BUT STRATEGIC INVESTMENT IN THE WORKFORCE

FY19 results (including 3 months of FT System):
Sales=€122.4mn (+7.6%) vs €125.6mn exp.

Adj. EBITDA=€31.5mn (+7.3%) vs €35.0mn exp.
Net Income=€20.8mn (+4.4%) vs €23.8mn exp.

NFP=€17.6mn vs €35mn exp. (at same accounting principles)

While FY19 results were not subdued in absolute terms (basically flat if we exclude
FT System) they were not in line with a company supposed in 2020 to grow on a LFL
basis.
That said, before analysing results we point out two aspects:

AV changed its accounting standards from ITA GAAP to IFRS/IAS. In particular
IFRS 15 brought important modifications. In fact, IFRS 15 changed the way sales
are considered. Sales are now accounted when machines are actually installed (vs
ITA GAAP when machines are delivered). This new accounting rule brought
material changes to 2018 (minimal on 2019): €-5.4mn of sales and -€4.2mn of

EBITDA.

Here below you can see all the changes (P&L and BS level).

ANTARES VISION: INCOME STATEMENT (IFRS RECONCILIATION)

Detailed overview of main income statement IFRS items reconciliation to ltalian GAAP

| FY18 GAAP | Adjustments| FY18 IFRS |
Revenues 119,165 (5,380) 113,786
Value of Production (VoP) 121,482 (5,380) 116,102
COGS (37,577) 1,155 (36,422)
Commercial costs (3,219) - (3,219)
Installation expenses (4,025) (4,025)
First Margin % on Revenues 64.3% 63.7%
Third party assets (1,533) (1,533)
Operating expenses (101) - (101)
Services (15,363) 0 (15,363)
Added Value % on Revenues 50.1% 48.7%
Labour cost (26,107) 14 (26,092)
EBITDA % on Revenues 28.2% 25.8%
D&A and provisions (871) 94 (777)
EBIT % on Revenues 27.4% 25.1%
Financial items (897) (26) (922)
Extraordinary and other items (259) (169) (427)
EBT % on Revenues 26.5% 23.9%
Taxes (8,656) 1,202 (7,454)
Net Profit 22,874 (3,109) 19,766
Minority interest (306) 277 (29)
Net profit % on Revenues 18.9% 17.3%

Source: Antares Vision

Motes: FY19 figures inciuding full-year FTS contribution

Source: Company presentation

[ FY19 GAAP | Adjustments| FY19 IFRS |
142,664 83 142,747
149,386 83 149,460
(37,154) (64) (37,218)
(3,190) 2 (3,188)
(5,992) - (5,992)
72.2% 72.2%
(2,668) 824 (1,844)

(134) - (134)
(23,075) 33 (23,042)
54.1% 54.7%
(42,099) 54 (42,045)
24.6% 25.2%
(1,921) (459) (2,380)
23.2% 23.6%
(455) 3,473 3,018
(1,611) (1,464) (3,075)
21.8% 23.5%
(8,261) 353 (7,907)
22,826 3,835 26,661
(372) (38) (410)
15.7% 17.7%

@

=)

@ @

IERS Adjustments

) IFRS 15: revenues

recognition

| IFRS 16: Leasing

) 1AS 19: Severance Indeminity

Fund

! 1AS 38: Intangible Assets

) 1AS 32: Warrant

, IFRS 2; Share based

payement

) Other minor adjustement:

India consolidation with
equity method

ANTARES VISION: BALANCE SHEET (IFRS RECONCILIATION)

Detailed overview of main balance sheet IFRS items reconciliation to Italian GAAP

€000

Tangible assets

Intangible assets
Financial assets
Fixed assets

Inventory

Trade receivables

Trade payables

TWC

Other assets

Other liabilities

NWC

Employees' leaving indemnity
Bad debt and other provisions
Net Invested Capital

Cash and cash equivalents
Financial debt

Leasing debt

Net Cash

Equity

Source: Antares Vision

Source: Company presentation

FY18 GAAP M FY18 IFRS

6,556 - 6,556
2,362 (75) 2,287
8,917 (75) 8,843
22,241 - 22,241
41,451 - 41451

(26,287) - (26,287)

37,405 - 37,405
6,700 6,760 13,460

(8,926) (25377)  (34303)
35,180  (18,617) 16,563
(2,102) (499) (2,601)
(529) - (529)
41,467  (19,191) 22,276
62,619 - 62,619
(25,529) - (25,529)
(6,707) - (6,707)
30,383 - 30,383
71,850 (19,191) 52,659

.Q; Q

(2]

Q,

FY19 GAAP m FY19 IFRS

11,198 2,762 13,959
64,310 (1,669) 62,641
3813 - 3,813
79,321 1,003 80,414
25,574 - 25,574
56,505 56,505
(29,731) (29,731)
52,349 - 52,340
9,222 7,792 17,014
(9,999) (25309)  (35309)
51,571  (17,518) 34,054
(4,221) (1,466) (5,687)
(1,817) - (1,817)
124,855  (17,891) 106,964
118,380 - 118,380
(95,330) (4,514) (99,844)
(5,446) (2,314) (7,760)
17,604 (6,828) 10,776
142,450  (24,719) 117,740

IFRS Adjustments

IFRS 15: revenues
recognition

IFRS 16: Leasing

1AS 19: Severance Indeminity
Fund

I1AS 38: Intangible Assets

IAS 32: Warrant
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e AV presented its results displaying the “new AV” (pro-forma numbers with 12
months of FT System).
We estimate that FT System (12M, pro-forma) added about €26mn of sales
(mostly Inspection sales + services) and about €6mn of EBITDA.
On one hand, it better presents the new company (with a much better
diversification) but on the other hand we do not have a full overview on some
underlying organic trends.
On top of that, we underline that all EBIT/EBITDA numbers are already adjusted
excluding non-recurring elements emerging from the business combination with
ALPI and the M&A process (e.g transaction costs). All these items were put below
the EBIT line.

What are the main messages from the FY19 analysis?

e Organic Sales: If we consider the same accounting methods and perimeter, AV
delivered slightly growing sales (+1.5% vs +3% exp.).
As expected the main “culprit” was Pharma T&T that declined by 4% YoY suffering
the record sales reported in 2018 and the postponement to 2020 of the T&T
regulation in Russia. That said, we think that the Russian market started to
generate some sales (€0-10mn).
As expected, industrial T&T solutions contributed minimally (€0.9mn) waiting for
the full deployment of the multiple pilots on the market (impact 2021/2022)
while Pharma Inspection grew materially (+12% at €20mn) mostly thanks to the
new inspection machines and company investments;

e Combined Sales: looking at the following slides, AV, thanks to the acquisition of
FT System, acquired a much better product/industry/geographical
diversification (2019 vs 2018) improving its risk profile (lower exposure to T&T
regulation that can make numbers more volatile);

ANTARES VISION: REVENUES BY BUSINESS LINES

Revenues by Business Line (€m) Revenues by Business Line (%)
W Services MWSmartData MT&T W inspection W Other
+25.5% Yo¥
142,7 0,8
-36.3% YoY
13 1138 481

-4.5% YoY

-7.9% YoY
+127.5% YoY

FY18 FY19

Source: Antares Vision
Notes: IFRS accounting principles. FY19 figures including full-year FTS contribution
(1) Includes sales of components made to our suppliers which will then be included in the price of the assembled machines

Source: Company presentation




Revenues by Industry (€m)
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Extra Pharma
+25.5% Yo¥

-10.6% YaY

0% Yo¥
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ANTARES VISION: REVENUES BY INDUSTRY

Revenues by Industry (%)

Tspesion

Pharma Other (Sales to suppliers)’

142,7

28,0 09
00

°* e—
»

Breakdown

Y 43.216.2% Yoy

-4.4% Yo¥

9% Yo¥
+66.7% Yo¥

Source: Antares Vision
Notes: IFRS accounting principles. FY19 figures including fullyear FTS contribution

€109.3m

54,8%

7% of
Revenues

€32.6m

23% of
Revenues

71,9%

FY19

(1) Includes sales of components made o our suppliers which will then be included in the price of the assembled machines

Source: Company presentation

EBITDA: If we consider the same accounting methods and perimeter, AV
delivered a flattish EBITDA (IFRS 16 added about €0.7mn of additional EBITDA in
2019). In our view this result is not in line with the high-growth profile of AV (also
considering €2.7mn of additional R&D costs) but we need to stress that AV was
able to materially improve its first profit (higher service component, better mix)
reinvesting this improvement in its most strategic cost line: labour. We estimate
that at the end of FY19, AV added (on a stand-alone basis) more than 130
workers (from a starting point of 357)!

ANTARES VISION: ADDED VALUE BRIDGE (PRO FORMA)

Evolution of the business model: introduction of recurrent maintenance service on the installed base

Revenues {fm)
VoP (€m)

306

+25.5% VoY
+28.7% VoY

(0.3) (0-03) Antares Vision
(7.7) Added Value Margin
Margin on Value .
o roducion B | Frosstian s
(%) 334 0.03 the £T5 Added Value Margin
- (0.8) (2.0) acquisition, which 49.7%7
ﬂ ﬂ_ delivered higher :
Value of
First Margin Increasein Higher costs  Lower Increase in  First Margin Production at
FY18 Value of of goods commissiens installation FY19 basibally no +40.8% YoY
Production sold for agents  expenses incremental costs

Added Value FY18  Increase in First Margin

Source: Antares Vision
Notes: IFRS accounting principles. FY'19 figures including fullyear FTS contribution
(1) Margin calculated on Revenues

Source: Company presentation

Increase in costs

Increase in operating

related 1o third party
assets

Higher revenues from Services and lower contribution from Machinery led to a solid First
Margin increase, which turned into greater Added Value and margins. FTS also positively
contributed to the top line expansion and expected to increase marginality to AV level

expenses

Increase in costs of
services

Added Value FY19
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ANTARES VISION: EBITDA BRIDGE (PRO FORMA)

Despite a significant increase in labour cost, EBITDA grows

Mool ()

22,6 £16.0m increase in labour cost

Labour —
Cost (€m) +61.1 Yo¥

Antares Vision Margin

(147) (1 .3) FT$ Margin
EBITDA FY18 Increase in Increase in Increase in EBITDAFY19
Added Value emplooyes costs professional staff costs

Sustainable increase in labour cost also considering the impact of the FTS acquisition.
Profitability expected to increase to AV level

Source: Antares Vision
Motes: IFRS accounting principles. FY19 figures including fullyear FTS contribution
(1) Margin calcuizted on Revenues

Source: Coiupniy prcociivanic

e Cash generation: AV was not a year of robust FCF generation (we estimate
about few mn of FCF) due to two specific elements: 1) NWC that absorbed about
€12mn (ex FT System) of cash mostly linked to some pick-up in activity over the
last months (notably Russia) and 2) Abundant Capex investments in material
assets (about €5mn mostly Real Estate) that are not strictly recurrent.

ANTARES VISION: CASH GENERATION

Solid cash generation without considering the impact of FTS acquisition

£17.5m increase in working Cash Flow: (ﬂ9.6m)
capital, of which €4.7m from .
31.5 ETS acquisition
(3.3) 45 | 40 -
(18.6) (6.7)
50.0 g
18.0
oo 00 B8
(56.7) 4.6
(16.6) (1.0 (0.7) (3.1) :
Net Cash EBITDA Inventory Chg.in Chg.in Change  Oper. Taxes FTS Capex Warrant  Alp.l Fin. Extr. Alp.l IFRS  Net Cash Net Cash
2018 FY19 increase curr.  cur. liab. in Cash goodwill mtm asset expenses expenses capital adj. FY19  Adjusted
assets provisions  Flow fair value increase for
Warrants

Positive cash generation at operating level, which more than offset the
increased working capital absorption

Source: Antares Vision
MNotes: [FRS accounting principles. FY19 cash flow considering actual FTS contribution (i.e. 4019 only)

Source: Company presentation
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FY19: A YEAR OF STRATEGIC STEPS

While from a quantitative point of view results were not strong as expected in our
IPO research, 2019 was a particularly rich year from a strategic point of view with
the Management able to improve its technological solutions, positioning and
diversification.

DISCOVER THE POWER OF TRUSTPARENCY

Technological

Internationalization
Empowerment
Traceability = £AV Russia
Serialization
AV India

Food g = AVAPAC
Beverage . 4
= AV China
o] <. .
orosix  <g;Te = FT System Spain,
............ N MexicofUK

Artificial Data
Intelligence Management

MEDICAL

PHARMA DEVICES ] FASHION
= -, B
- 7
Source: Company pr
ANTARES VISION: LEADERSHIP IN PHARMA
+ New product/solution developments + Distinctive Boost in Inspection Machine BU

v Important growth in Inspection Machines Area (+300% 2019 vs 2018)

v Track& trace equipment (flat carton, customized solutions)

v The most innovative solution in the market than the historical

¥ Inspection Machines (CCIT, Lisa, Inspection+Traceability) competitors, thanks to a global approach that simultaneously combines
¥ Inspection system (Print Inspection, HR Camera) different technologies and Artificial Intelligence empowerment.
¥ Smart data (smart factory, smart product) v Strategic pilot projects are under the way to maximize production

+ Strategic Endorsement

efficiency and cost saving by the data-driven approach.

Strengthening international presence

v #1 Traceability Platform in Russian market, more than 50 v New building in Brazil
referenced companies. _
) o ) v AV Russia
v" Appointed by the Ministry of Economic Development to setup a )
smart ward platform, project of digital transformation into the v AV India
hospital v AV Asia Pacific
v" AV China

Source: Company presentation
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ANTARES VISION: MARKET DIVERSIFICATION

+ New acquisition
v FT System, food & beverage Inspection, Italy

« Wider Customers Portfolio

v More than 2000 customers from FT SYSTEM, including
the big player in beverage industry.

+ New Opportunities

v" Cross selling within Beverage and food inspection,

adding traceability and smart data

Source: Company presentation

« Strategic Endorsement

v" Appointed by the Ministry of Economic Development to set
up a traceability platform for Agrifood products to

preserve Made in Italy value, from farm to fork.

» Ongoing Pilot Projects

¥ Pilot projects are ongoing with most important player in
food and beverage, in Italy and US dealing with
anticounterfeiting, transparency of supply chain, recalls

management, brand protection and customer engagement

ANTARES VISION: LEADING TECH INNOVATION

« New acquisitions

v' T2 software, data management to maximize performance,
Brazil

v" Orobix, Artificial Intelligence, Italy
v Tradeticity, Traceability software (2020)

« Cooperation with International Research Centers

v Elettra Sincrotrone Trieste
v" Fraunhofer

» New Innovation Center

v* CSMT (Centre for Multisectoral and Technological Services)
place of consolidated networking and different skills, for:
Exploitation and promotion of research, Technology Transfer
Incubator of start-ups, technical and specialist training

Source: Company presentation

« New developments

¥ Advanced Artificial Vision and Sensors

* Hyperspectral technology NIR (pharma, agrifood)

« Detection of foreign objectives in food and beverage
v Advanced data collection and analysis techniques

« Artificial Intelligence

+ Cloud technologies

= Blockchain technologies

+ Advanced compression and storage methods (data, images,
wdeos?

v" Authentication technologies

¥' Connectivity and communications
+ Geolocation
+ CyberSecurity
+ 5G

v’ Smart Greenhouse Project (anglzsis of basil growth aimed to optimize
production and to ensure the highest quality

« New partnerships

v" Sacred Hearth Catholic University in Brescia
v University of Brescia

v" University of Parma

v University of Genova

ANTARES VISION: ENHANCING INTERNAL ORGANIZATION

+ New Service Business Unit

¥ Develop Services Business and Customer Satisfaction
¥ Service Business Profitability
v Service Assurance for all others Business Units

+ Empowerment team management

v~ Strengthening Management by Performance, developing growth

plan for managers and employees
¥ Efficiency challenge: time optimization and cost saving

Source: Company presentation

+ New Building

¥" Enlargement Headquarters in Travagliato adding 3000 sqm
= 1800 sgm for Production and Warehouse
= 1200 sgm for additional offices

¥ Design through BIM (Building Information Model)
« Reduced Cost and Mitigated Risk
« Improved Coordination and Clash Detection
« Greater efficiency in building maintenance

+ Corporate Social responsibility

Internal community
Environmental Sustainability
Cultural Heritage

Social Support

A N NN

Research and Innovation
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SMART DEAL: FT SYSTEM

In September, AV bought 100% of FT System (FT). With this deal, AV increased

visibility on its strategy to enlarge business beyond Pharma and T&T solutions. FT:

e Is an Italian company, a leader in the development of control and inspection
solutions in the beverage industry;

e In 2019 generated sales of about €26mn with high margins (EBITDA about €
6mn);

¢ Has global exposure (we estimate that Italy accounts for about 20% of sales) and a
fragmented client base (we estimate that the top 10 clients account for 1/3 of
sales). The client portfolio is made up of 2000 companies in more than 60 countries;

¢ Has a similar business model to AV: lean production (outsourcing), clients are both
end-customers and packaging machinery producers, NWC/sales is at 25-30%.

FT SYSTEM — PRODUCTS
EMPTY BOTTLE INSPECTION - Full Inspection CODE INSPECTION - Presence, Integrity,
Correspondence, Reading

FILL LEVEL INSPECTION - Foam Compensation LINE MONITORING AND SAMPLING SYSTEM
Technology

Source: Company Website

Main transaction terms:

e EV paid was ~€60mn (equity=€67.7mn). The sellers were: Arol Group (80%,
producer of capping/closure systems) and the two founders;

e AV and Arol signed an industrial partnership with the aim of creating a complete
offer: control and inspection, product traceability along the supply chain and data
management.

In our opinion this deal makes both financial and industrial sense as:

e AV invested part of its cash at ~10x EV/EBITDA, a fair multiple for a company
with high margins and interesting growth prospects (we estimate mid-single digit
organic sales growth over the cycle ex Covid-19);

¢ [t will allow AV to develop interesting commercial synergies: 1) expansion of the
offer in F&B, 2) development of cross-selling and 3) extension of the geographical
presence;

o We see limited integration risks as the founders will remain within the Group;

e It reduces AV’s exposure to T&T Pharma regulations which can create volatility
on numbers (as it is happening).

10 |
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FOCUS ON THE STRATEGIC DEVELOPMENT. COVID-19 TO HIT RESULTS

During the conference call, the Management reiterated its firm confidence in the
company’s strategic positioning and mid-term growth prospects.

Main hints:

2020 outlook: they did not provide a specific guidance but they underlined that
Covid-19 will have an impact: turnover is likely to fall with labour costs rising to
support future development; Order intake (not quantified) grew mid/high single
digit in 2019;

Structural trends are intact/strengthened by the current crisis (greater need for
security/transparency/quality). As an example, AV is collaborating with San
Raffaele in Milan for a platform dedicated to the reduction of errors in the
medicine distribution;

Industrial pilots are moving forward with increasing attention from non-
Pharmaceutical sectors;

2021-22: in the m/t room to return to an EBITDA margin >25% (vs 20% exp. in
2020 from 25.7% in 2019) and with organic growth in sales >20%;

FT system: they target to bring its margins to the AV’s one thanks to cross
selling (delta margins of about 500bps pre Covid-19);

M&A: focus on M&A both on small/medium size targets (€50-60mn EV).

China: the company is well-positioned to secure a leading role in the
implementation of drug traceability projects (the so called “Made in China
2025"). They expect the first impacts in terms of turnover as of 2020 (we estimate
>E5mn of sales) in a market that is huge (>#2000 pharmaceutical lines) and
unpenetrated;

Russia: sales from Russia were limited in FY (€0-10mn). However, the company is
building strong relationships with the Government and with both local and
international companies (not just in the Pharma sector) and expects to see the
first tangible benefits from 2020;

Vision solutions: major opportunities. Investments in the development of the
Inspection machines segment are paying off with a significant jump in 2019 (>3x
sales vs €2/3mn in 2018) and a further and visible step-up in sight;

First margin: the company has room to generate a margin in the region of 73%
thanks to an increase in the services/software component (first margin of almost
100%);

Listing on the main market: AV announced that it has started the activities for
the transition to the MTA market. In order to enter this market, AV needs to
increase its free float (currently at 12%) to a level of 25% (MTA)/35% (STAR).




ESTIMATES: 2020-21 ADJ. EPS -48%/-27%
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Based on company’s indications, we have significantly cut our 2020-21 estimates
(sales -22/-18%, Adj. EPS -48/-27%). Main assumptions/considerations:
2020-21 organic sales growth is now -11% and +22% respectively. In 2020, T&T
Pharma will be the most affected area (we estimate top-line -25%) while we see
some stabilization in the Pharma Inspection (much more resilient);
Operating leverage will be important in 2020 as AV will not stop the hiring spree
(we estimate labour costs at about €46mn vs €42mn PF in 2019) in order to be
prepared for the rebound. In 2020 we estimate EBITDA to decrease by about
€10mn on a pro-forma basis (about -30% YoY);
Our Adj. Net Income 2021 is +8% vs. 2019 PF (€24mn).

ANTARES VISION - CHANGE IN ESTIMATES (2019-2021)

2019E 2020E 2021E 2019A 2020E 2021E 2019A 2020E 2021E
Previous Estimates Current Estimates
Sales 125.6 164.9 191.8 122.4 127.7 155.7 -2.6% -22.6% -18.8%
yoy 5.4% 31.3% 16.3% 7.6% 4.4% 21.9%
Adj. EBITDA 35.0 45.0 54.7 31.5 25.6 40.1 -10.1% -43.1% -26.8%
yoy 4.4% 28.4% 21.7% 7.3% -18.8% 56.7%
Adj. EBIT 33,5 43.0 52.1 294 225 36.8 -12.2% -47.6% -29.3%
margins 26.7% 26.0% 27.2% 24.0% 17.6% 23.6% -2.6% -8.4% -3.5%
yoy 2.4% 28.3% 21.3% 2.9% -23.4% 63.6%
Adj. Net Income 23.4 29.4 35.8 20.8 15.3 25.9 -10.0% -48.0% -27.5%
yoy 2.9% 25.3% 22.0% 4.4% -26.7% 70.1%
NFP 34.3 51.8 74.8 10.7 13.8 42.8 -23.6 -38.0 -32.1
Source: Company data and EQUITA SIM estimates
ANTARES VISION - PROFITABILITY DEVELOPMENT (2018-2021, €mn)
2018 % 2019* % 2020E % 2021E % 2022E %

Total Sales 113.8 122.4 127.7 155.7 184.0
YoY Growth (%) 27% 8% 4% 22% 18%
Cogs -34.1 -24.5 -27.8 -32.9 -42.2
Commercial costs -3.2 -3.1 -3.1 -3.8 -4.5
Installation expenses -4.0 -5.2 -2.6 -3.9 -4.1
First Margin 724 63.7% 89.6 73.2% 94.3 73.8% 115.2 74.0% 133.2 72.4%
YoY Growth (%) 22% 24% 5% 22% 16%
Services -15.4 -20.4 -21.0 -23.3 -26.3
Personnel -26.1 -36.5 -45.7 -48.3 -54.9
Other costs -1.7 -1.2 -2.0 -3.5 -3.0
Adj. EBITDA 29.3 25.8% 31.5 25.7% 25.6 20.0% 40.1 25.7% 49.0 26.7%
YoY Growth (%) 23% 7% -19% 57% 22%
Non recurring 0.0 0.0 0.0 0.0 0.0
EBITDA 29.3 25.8% 31.5 25.7% 25.6 20.0% 40.1 25.7% 49.0 26.7%
YoY Growth (%) 23% 7% -19% 57% 22%
D&A -0.8 -2.1 -3.1 -3.3 -3.2
EBIT 28.6 25.1% 29.4 24.0% 22,5 17.6% 36.8 23.6% 45.8 24.9%
YoY Growth (%) 24% 3% -23% 64% 24%
Adj. EBIT 28.6 25.1% 29.4 24.0% 22,5 17.6% 36.8 23.6% 45.8 24.9%
YoY Growth (%) 24% 3% -23% 64% 24%
Net financial exp. -1.1 -3.2 -1.4 -1.3 -1.2
Other items -0.3 3.0 0.0 0.0 0.0
Profit Before Tax 27.2 29.2 211 35.5 44.6
YoY Growth (%) 21% 7% -28% 68% 26%
taxes -7.5 -6.7 -1.0 -8.5 -10.7
minorities 0.0 -0.4 -0.6 -0.7 -0.8
Net Income 19.7 22.1 19.5 26.3 33.1
YoY Growth (%) 28% 12% -12% 35% 26%
Adj. Net Income 19.9 20.8 15.3 25.9 32.6
YoY Growth (%) 28% 4% -27% 70% 26%

Source: EQUITA SIM estimates and Company data *Including 3 months of FT System sales
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TARGET PRICE -5%. MEDIUM-TERM EQUITY STORY IS INTACT

While trading momentum has decelerated, we have only slightly trimmed our target

(-5% to €11.4ps or 2021 Adj.PE=25x) because:

e Although 2019 results were below expectations, AV is making the right strategic
choices (e.g. focus on innovation, rational M&A etc.);

e Structural trends that supported growth until 2018 and expansion projects in
markets such as Russia/China are intact;

¢ AV has net cash and substantial financial resources (€160mn gross liquidity from
5Y amortizing loans) to continue the consolidation process.

Key catalyst: indications on the 2H trend (after an expected weak 1H20) in order to

better assess the underlying trend and the 2021 outlook.

ADJ EBIT MULTIPLE VALUATION

2022 SENSITIVITY

(A) 2022E multiple 15.0x 14.0 x 16.0 x
(B) 2022 Ebit Adj 45.8 45.8 45.8
(C)=(A)x(B) EV (EUR) 689.5 643.7 735.3
(D) Net Debt (EUR) 64 64 64
(E) Adjustments to NFP -13 -13 -13
(F) Dividends to cash in 0 0 0
(G) = (C)+(D)+(F) Total stock value (EUR) 741 695 787
(G) Discount (1+Ke) 0.9 0.9 0.9
(H)=(E)/(F) Stock value (EUR) 666 625 708
(1) N.shares 58.8 58.8 58.8
(J) Price by multiple methods 11.4 10.6 12.0

Source: EQUITA SIM estimates

STATEMENT OF RISK

In our view, the primary elements that could negatively impact AV include:
e Increase in competition;

e Significant deterioration in the macroeconomic reference scenarios;

e Significant reduction in spending of Pharmaceutical companies;

e Dilution due to the issuance of new shares;

e Postponement of Pharma regulations;

e Execution risk of M&A deals.




P&L

Revenues

Growth

Total opex

Growth

Margin

EBITDA

Growth

Margin

D&A

Extraordinaries

EBIT

Growth

Margin

Net financial profit/Expenses
Profits/exp from equity inv
Other financial profit/Exp
Total financial expenses
Non recurring pre tax
Profit before tax
Growth

Taxes

Tax rate

Minority interests

Non recurring post tax
Net income

Growth

Margin

Adj. net income

Growth

Margin

CF Statement

Cash Flow from Operations
(Increase) decrease in OWC
(Purchase of fixed assets)
(Other net investments)
(Distribution of dividends)
Rights issue

Other

(Increase) Decrease in Net Debt

2017
90
53%

45%
-73%
24
79%
27%

23
83%
26%

n.a.
n.a.

22
75%
-6
-28%

n.a.
15
67%
17%
16
76%
17%

2017

2018
114
27%

29%
-74%
29
23%
26%

29
24%
25%

n.a.
n.a.

27
21%
-7
-27%

n.a.
20
28%
17%
20
28%
18%

2018
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2019
122
8%

8%
-74%
32
7%
26%

29
3%
24%

n.a.
n.a.

29
7%
-7
-23%
0
n.a.
22
12%
18%
21
4%
17%

2019

2020E
128
4%
-102
12%
-80%
26
-19%
20%
-3

0

23
-23%
18%

n.a.
n.a.

21
-28%
-1
-5%

n.a.
20
-12%
15%
15
-27%
12%

2020E
21

-6

-10

0

0

0

-2

3

2021E
156
22%
-116
13%
-74%
40
57%
26%
-3

0

37
64%
24%

n.a.
n.a.

36
68%
-9
-24%

n.a.
26
35%
17%
26
70%
17%

2021E
30

5

-6

2022E
184
18%
-135
17%
-73%
49
22%
27%

46
24%
25%

n.a.
n.a.

45
26%

-24%
-1
n.a.
33
26%
18%
33
26%
18%

2022E

Source: Equita SIM and company data
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INFORMATION PURSUANT TO EU REGULATION 2016/958 supplementing Regulation EU 596/2014 (c.d. MAR)

This publication has been prepared by Alessandro Cecchini as a financial analyst on behalf of EQUITA SIM SpA
(licensed to practice by CONSOB resolution no. 11761 of December 22nd 1998 and registered as no. 67 in the Italian
central register of investment service companies and financial intermediaries) to which he is bound by an
employment contract.

In the past EQUITA SIM has published studies on Antares Vision.

EQUITA SIM is distributing this publication via e-mail to more than 700 qualified operators and to unqualified
operators via Borsa Italiana website from April 27, 2020 at 08:00 AM

The prices of the financial instruments shown in the report are the reference prices posted on the day prior to the
date indicated on cover page.

EQUITA SIM intends to provide continuous coverage of the financial instrument forming the subject of the present
publication, with a semi-annual frequency and, in any case, with a frequency consistent with the timing of the
issuer’s periodical financial reporting and of any exceptional event occurring in the issuer’s sphere of activity.

The information contained in this publication is based on sources believed to be reliable. Although EQUITA SIM
makes every reasonable endeavour to obtain information from sources that it deems to be reliable, it accepts no
responsibility or liability as to the completeness, accuracy or exactitude of such information. If there are doubts in
this respect, EQUITA SIM clearly highlights this circumstance. The most important sources of information used are
the issuer’s public corporate documentation (such as, for example, annual and interim reports, press releases, and
presentations) besides information made available by financial service companies (such as, for example, Bloomberg
and Reuters) and domestic and international business publications. It is EQUITA SIM’s practice to submit a pre-
publication draft of its reports for review to the Investor Relations Department of the issuer forming the subject of
the report, solely for the purpose of correcting any inadvertent material inaccuracies. This note has been submitted
to the issuer.

The recommendation was produced using proprietary Excel models that are stored on company servers. The models
are backed up at the end of each month.

EQUITA SIM has adopted internal procedures able to assure the independence of its financial analysts and that
establish appropriate rules of conduct for them.

Furthermore, it is pointed out that EQUITA SIM SpA is an intermediary licensed to provide all investment services as
per Italian Legislative Decree no. 58/1998. Given this, EQUITA SIM might hold positions in and execute transactions
concerning the financial instruments covered by the present publication, or could provide, or wish to provide,
investment and/or related services to the issuers of the financial instruments covered by this publication.
Consequently, it might have a potential conflict of interest concerning the issuers, financial issuers and transactions
forming the subject of the present publication.

Equita SIM S.p.A. performs or has performed in the last 12 months the role of Nomad for Antares Vision S.r.l.
Equita SIM S.p.A. perform or has performed in the last 12 months the role of specialist for financial instruments
issued by Antares Vision S.r.l.

Equita SIM S.p.A. provides or has provided in the last 12 months corporate finance services to Mediobanca -
Banca di Credito Finanziario S.p.A. or to a company of the same group

Equita SIM S.p.A. performs the role of Market Maker for financial instruments whose underlying assets are shares
issued by Mediobanca - Banca di Credito Finanziario S.p.A.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Mediobanca - Banca di
Credito Finanziario S.p.A.

Equita SIM S.p.A. perform or has performed in the last 12 months the role of specialist for financial instruments
issued by Mediobanca - Banca di Credito Finanziario S.p.A.

In addition, it is also pointed out that, within the constraints of current internal procedures, EQUITA SIM'’s directors,
employees and/or outside professionals might hold long or short positions in the financial instruments covered by
this publication and buy or sell them at any time, both on their own account and that of third parties.

Research Division management alone determines the remuneration of the analysts who produced the publication, and
their remuneration is not linked to Equita SIM’s Investment Banking transactions. It is linked to Equita SIM’s total
revenue, which includes the revenue of the Investment Banking and Sales & Trading Divisions.

For more details on the policies and principles designed to ensure the integrity and independence of Equita SIM
analysts, please refer to the policy on organizational mechanisms of the Research activity available at www.equita.eu
on the “Legal notices” section.

The recommendations to BUY, HOLD and REDUCE are based on Expected Total Return (ETR — expected absolute
performance in the next 12 months inclusive of the dividend paid out by the stock’s issuer) and on the degree of risk
associated with the stock, as per the matrix shown in the table. The level of risk is based on the stock’s liquidity and
volatility and on the analyst’s opinion of the business model of the company being analysed. Due to fluctuations of
the stock, the ETR might temporarily fall outside the ranges shown in the table.

EXPECTED TOTAL RETURN FOR THE VARIOUS CATEGORIES OF RECOMMENDATION AND RISK PROFILE

RECOMMENDATION/RATING Low Risk Medium Risk High Risk
BUY ETR >= 10% ETR >= 15% ETR >=20%
HOLD -5% <ETR< 10% -5% <ETR< 15% 0% <ETR< 20%
REDUCE ETR <=-5% ETR <=-5% ETR <= 0%

The methods preferred by EQUITA SIM to evaluate and set a value on the stocks forming the subject of the
publication, and therefore the Expected Total Return in 12 months, are those most commonly used in market
practice, i.e. multiples comparison (comparison with market ratios, e.g. P/E, EV/EBITDA, and others, expressed by
stocks belonging to the same or similar sectors), or classical financial methods such as discounted cash flow (DCF)
models, or others based on similar concepts. For financial stocks, EQUITA SIM also uses valuation methods based on
comparison of ROE (ROEV — return on embedded value — in the case of insurance companies), cost of capital and
P/BV (P/EV —ratio of price to embedded value — in the case of insurance companies).
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MOST RECENT CHANGES IN RECOMMENDATION AND/OR IN TARGET PRICE (OLD ONES IN BRACKETS):

Date Rec. Target Price (€) Risk Comment
20 June 2019 BUY (n.a.) 12.8 (n.a.) High Initiation of coverage
DISCLAIMER

The purpose of this publication is merely to provide information that is up to date and as accurate as possible. The
publication does not represent to be, nor can it be construed as being, an offer or solicitation to buy, subscribe or
sell financial products or instruments, or to execute any operation whatsoever concerning such products or
instruments.

EQUITA SIM does not guarantee any specific result as regards the information contained in the present
publication, and accepts no responsibility or liability for the outcome of the transactions recommended therein or
for the results produced by such transactions. Each and every investment/divestiture decision is the sole
responsibility of the party receiving the advice and recommendations, who is free to decide whether or not to
implement them. Therefore, EQUITA SIM and/or the author of the present publication cannot in any way be held
liable for any losses, damage or lower earnings that the party using the publication might suffer following
execution of transactions on the basis of the information and/or recommendations contained therein.

The estimates and opinions expressed in the publication may be subject to change without notice.

EQUITY RATING DISPERSION AS OF MARCH 31, 2020
(art. 6, par. 3 Delegated Regulation (EU) 2016/958 of 09 March 2016)

COMPANIES COMPANIES COVERED WITH
COVERED BANKING RELATIONSHIP
BUY 39.5% 48.1%
HOLD 55.1% 45.5%
REDUCE 3.6% 3.9%
NOT RATED 1.8% 2.6%

The list of all conflicts of interest, rating dispersion, last 12 months recommendation made by Equita SIM’s
analysts and other important legal disclaimers are available on www.equita.eu in the “Legal notices” section.

This document has been provided to you solely for informational purposes and may not be reproduced or
distributed, directly or indirectly, to any other person, nor may it be published, wholly or in part, for any reason,
without EQUITA SIM’s specific authorisation. By accepting this document, you agree to comply with the limitations
indicated above.
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